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BUY YOUR
NEXT HOME
TAKING THE
SMART PATH!

This is the perfect time to "warm up"
for the house hunt.

Whether you are looking for a house
or a condo the prep work is the
same.

A little bit of work now, can give you a
jump-start to achieve your housing
goals.



G E T  Y O U R  
F I N A N C E S  R E A D Y

Preparation will help you qualify for a
mortgage at the best interest rate. 

Check your credit score

Even though you can qualify for a loan with lower credit
scores, you will get the best interest rate if your score is
740 or above. If your credit is below that or falls short, you
can work on improving it.

Don't open new credit cards

As tempting as saving at your favorite store's checkout
can be, opening new credit may hurt your chances of
getting a mortgage, or at least of getting the best interest
rate on the loan.

Set aside money in your savings and/or check if you
can use money from your 401K

You have to consider the down payment, closing and
moving costs. You should also set aside money for
unexpected repairs, replacements and expenses.

Find a mortgage lender

Look at what programs they offer... costs, upfront points,
and how long it can take to approve the loan. Compare
different lenders and find out what options they can offer
you.

Keep tabs on interest rates

Rates depend on your financial picture and the lender
you select; they change over time. Note that closing
costs can vary too depending on the program you
choose, so discuss with your lender and your real estate
agent about ways to keep yours down.

Get pre-approved

When a lender receives your financial information and
pre-approves you for a mortgage, you'll be able to show
the sellers that you are really qualified to close on their
house.



WHAT IS YOUR LIFESTYLE?

When you are in the market for a new place to live, it
helps to remember the golden rule of REAL ESTATE:
Location, Location, Location. You are not just buying a
home, you are also becoming part of a community.

As you evaluate the best aspects of a prospective
neighborhood, you'll want to math them with your daily
needs

There is a neighborhood for every need, budget and
lifestyle. defining these three factors upfront will
streamline your buying journey.

Lifestyle Match
Just as a beautiful suburban neighborhood in a gated
community may not be the best choice for a young
single professional, a family with three small children
might not find a small condo in a hip downtown
neighborhood to be the best fit for their lifestyle.

Pride in Ownership
Pride in ownership is visible when the residents maintain
their homes and care about their neighborhood.
Neighbors connect and create local groups that bring
the residents together for the betterment of the area.

Great Schools
For families with children, excellent schools top the list of
what makes a great neighborhood. Highly ranked
schools' qualifications make the surrounding areas more
valuable and more sought after.

Access to Medical Care
Being close enough to get a hospital or doctor's office
quickly is key for many people, specially for seniors,
retirees, and families with young children.

Family Friendly
Neighborhoods where plenty of families live are a real
draw for buyers with children. There are more
opportunities for children to play, socialize, and make
lifelong friends. 

Nearby Shopping and Restaurants
If you want to join the hustle and bustle (and don't want
to cook dinner every night), having great restaurants,
shopping, and markets in proximity is a must.

Deciding where here to buy will depend on
your lifestyle and needs!



W H A T  C O S T S  A R E
A S S O C I A T E D  W I T H  T H E
P U R C H A S E  O F  A  H O M E ?

Tipically, home buyers will pay about 2 to 6
percent of the purchase price of the home

in closing costs.

You will pay for a Home Inspection, Appraisal, Association
Application (if applicable), Insurance and Closing Costs;
which are fees associated with your home purchase. Some
are paid upfront and the rest at the closing of a real estate
transaction. Closing costs vary widely based on where you
live, the property you buy, and the type of loan you choose.
Here there is an outline of the costs associated with the
purchase of a loan with financing.

Here is a list of fees that may be included in a closing:

Loan Application

This fee covers the cost for the lender to process your
application.

Loan  Origination Fee

Which lenders charge for processing your loan's
paperwork.

Home Appraisal
To make sure its value matches the size of the loan you
want. Normally paid upfront.

Private Mortgage Insurance (PMI)

If you are giving as a down payment less than 20% of the
home's purchase price, you'll be required to pay PMI. If so,
you will need to pay the first's month/year (depending on
the program) of the PMI payment at closing.



Title Search
To unearth any liens on the property that could
interfere with the new ownership.

Homeowner's Insurance
This covers possible damage to your home, your
belongings and neighbors. The first year of insurance
is usually paid at closing.

Survey
If you are buying a single family home or townhome
(that is not deeded as a condo) a "survey" is
performed to determine if the boundaries are well
delimited; if there is an encroachment, rights of way
or common elements with neighbors such as fences.
Banks require it, in cash deals the buyer is advised to
request it. 

Taxes
Also called stamp taxes on the mortgage based on
the money you have borrowed for your home loan.

Credit Report Fee
For running your credit report.

Underwriter Fee
For the underwriter, who assesses your credit
worthiness and approves the loan.

Points
Sometimes lenders offer you the option of
discounting the actual mortgage interest rate for a
fee that is paid at closing.



READY TO PRESENT AN OFFER?
How do we prepare a contract so it gets accepted?

An offer goes beyond the price offered... deposits, deadlines,
closing date, etc. affect the likelihood of an offer being accepted.

The goal is to find out what's important to the seller and
accommodate as much as possible of what they want, so they
have fewer terms to object to.

Sometimes just accommodating the closing date, that works
better for them, opens the door to negotiating the terms that are
more relevant for you.

Tips to keep in mind:

Prove that you are just as qualified to buy a house as a cash
buyer
When submitting an offer, along with the pre-approval, you
must prove that you have enough money to close the
transaction.

Proof of Funds
You will need to provide a bank or account statement that
shows the funds available to pay your down payment and
closing costs.

Make your offer clean
Don't ask for closing assistance or a home warranty if you have
any reason to believe you are in a competitive situation, such as
one where multiple offers have been received on the property

Make your offer sweet
Add value to your offer in ways that don't cost you a penny, but
may save the seller some money. For example, can you shorten
the closing date by ten days if the seller is in a hurry?

Love Letter
When the time comes to leave, sellers often what to know that
their home will be well taken care of. In your offer letter promise
to take care of the places that were so special to the seller such
as the garden or a special room in the house, as well as the
property as a whole. The "emotions card" is something no
investor can play.

Lately there has been a lot of controversy about "love letters"... if
you decide to send one, keep it about the property and avoid
mentioning any information that could lead the seller to any
potential accusation of discrimination. Be aware that some
agents and sellers are not accepting them...



WHAT CLAUSES PROTECT
YOU IN THE CONTRACT?
Generally, contracts can make anyone nervous, however,
it contains clauses and contingencies that protect you
when buying a property. As a Buyer you have the right to
take a deeper look at the property and find out if there is
something you don't like or make sure that you are pre-
approved for the loan, while your deposit is protected. As
long as you do what you have to do, in a timely manner,
you shouldn't have a problem.

Below we explain the most important clauses in a Real
Estate Purchase and Sale Contract:

Inspection Contingency
Also called a "due diligence contingency", gives the buyer
the right to have the home inspected within a specified
period, such as 7-15 days. It protects the buyer, who can
cancel the contract or negotiate repairs based on the
findings of a professional home inspector even in an "As-
Is" contract.

Appraisal Contingency
Protects the buyer, it is used to ensure that the property is
valued at a minimum specified amount. If the property
does not appraise for at least the specified amount, and
the parties don't agree in a new price, the contract can be
terminated and the earnest money, would be refunded to
the buyer.

Financing Contingency
Also called "loan approval contingency", gives the buyer
time to apply for and obtain financing for the purchase of
the property. This provides important protection for the
buyer, who can back out of the contract and reclaim the
earnest money in the event he or she is unable to secure
financing after using good faith and diligence, from a
bank mortgage broker or another type of private lending
within the financing approval period.

House Sale Contingency
A house sale contingency gives buyers a specified period
of time to sell and settle their existing home to be able to
pay for the new one. Although in most cases it is easier to
sell before buying another property, and this is probably
the hardest clause for most seller's to accept, sometime it
is the only option for a Buyer.

The best way to protect your deposit if by
complying with the deadlines and using

diligence to  obtain your loan.



WHY DO YOU WANT TO WORK
WITH EXPERTS?
Buying a home requires an entire team of industry
professionals to guide you throughout the process. This
team of specialists will be able to answer your questions in
their area of expertise. Here is a list of the key players you
need to have on your side to ensure a smooth transaction.

Real Estate Agent
The role of the realtor is to act as your advocate from
searching for a home to helping you find a lender and get
you pre-approved. We will advise you throughout the
process of buying a home, the paperwork involved, help
you understand the market, write a competitive offer,
negotiate on your behalf, and make sure you meet all the
deadlines outlined in the contract.

Lender
Your lender will work with you to determine your home-
buying budget and make sure you are pre-approved. The
lender will ask you to provide a variety of paperwork
upfront and maybe some more during the approval
process.

Appraiser
The appraiser, hired by your lender, will conduct a physical
review of the property to make sure you are paying fair
market price for it. This protects both, you and the bank.

Attorney / Title Company
A real estate attorney or title company will search for the
property's ownership history, liens  and any open permits
to make sure there are no issues with the transaction as
the property changes hands. Along with all that, they
handle all the closing paperwork, create the final set of
documents to sign by both parties and coordinate the
transfer of money between the lender, the buyer and
seller.

Inspector
The inspector will check the property looking for any
defects. If he/she finds major issues, we will try to
negotiate with the seller either the performance of the
repairs prior to closing or a credit at closing.

A smooth transaction will depend on
the quality of the professionals you

hire!



Inspecting the physical conditions of a house is an
essential part of the home-buying process and should
always be included in your purchase contract as a
contingency. It is important to conduct a home inspection
to avoid a costly mistake by purchasing a property in
need of significant repairs.

WHY DO YOU NEED A HOME
INSPECTION?

A certified home inspector is a professional
who will inspect the general condition of the
home. The inspector you hire should look for:

Defects or malfunctions in the buildings structure.

Systems and physical components:
-Roof
-Plumbing
-Electric and heating/cooling systems
-Floor surfaces
-Windows and Doors
-Foundation
-Appliances

Detect pest infestations and dry rot or similar damage

Visual examination of the land around the house for
issues concerning grading, drainage, retaining walls,
and plants affecting the property that is readily
observable.

If the inspection reports show that the house is in good
shape, you can proceed with the purchase knowing that
you are getting what you paid for.

If the inspections show problems, you can negotiate to
have the seller pay for some necessary repairs, to give you
a credit at closing, reduce the price, or you can back out of
the deal, assuming your contract is written to allow you to
do so.

The inspector will also perform if applicable:
-A wind mitigation inspection to produce a report that will
help you  obtain a discount in your insurance policy
-Four Point Inspection which is an additional inspection
required by the insurance company for properties over 25-
30  years old
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The PURCHASE of a property is influenced by many
variables, do your homework and

TAKE THE SMART PATH.

Inés García PA
Real Estate Advisor
KW Legacy
954.588.7260

info@inesgarcia-arcaya.com
www.InesGarcia-Arcaya.com
YouTube: @inesgarciaarcaya
Instagram: @inesgarciaarcaya


